Trade Services & the Supply Chain

Reconstructing trade
By arbitraging the physical and ﬁnancial risks with all parties of a
trading transaction to a degree acceptable to the funding providers,
ﬁnancing the supply chain can be managed without leveraging
the balance sheet of either the vendor or receiver, says Phil Lavin,
Director of ﬁnancial logistics company EZD Ltd in London. Thus
buyers and vendors alike can divert valuable resources away from
core business.
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Total inventory carrying cost as percentage of inventory

25%
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